
 
24/7  
A SITUATION 
ACTIONABLE 
ALIGNMENT TO PLAN 
AT THE END OF THE DAY 
BENCHMARK 
BLEEDING-EDGE  
BLOWBACK 
BLUE-SKY THINKING 
BRAIN DRAIN 
BRANDING  
BREAKTHROUGH VALUE 
BUY-IN  
CLIENT FOCUS 
CLOSURE 
CONNECT-THE-DOTS  
CORE VALUES  
CORPORATE SCOREBOARD 
CROSS-PLATFORM  
CUTTING-EDGE  
DELIVERABLES 
DE-RISKING 
DISCONNECT  
DOWN THE ROAD 
DOWN-SIZING 
DROP-DEAD DATE 
EMPOWERMENT 
END-USERS 
ENHANCE  
ENVISIONEER  
FACE TIME 
FAST-TRACK 
FRANCHISE PLAYER 
FRONT-END  
GAME PLAN 
GATEKEEPER  
GOING FORWARD 
GOOD / BAD OPTICS  
GOOD-TO-GO 
GROWING  
HEADS UP 
HIT THE GROUND RUNNING 
IMPACTFUL  
INCENTIVIZE  
INSPIRE  
ISSUES  
IT’S ALL GOOD 
KEY PLAYER 
KICK DOWN 
KISS UP  
LEADING EDGE  
LEVEL THE PLAYING FIELD 
LEVERAGE  
LIFECYCLE MANAGEMENT 
MAINSTREAMING 
MAKE REDUNDENT 
MAXED OUT 
MEASUREABLE OUTCOMES 
MOVING FORWARD 
MOVING TARGET  
NUMB-UP 



ON-TARGET 
OPTIMIZE  
OUT-OF-THE-BOX  
OUT-OF-THE-LOOP 
OUTSOURCE 
PASSION 
PROACTIVE 
PUSH THE ENVELOPE 
RAISE THE BAR  
RAMP UP 
RATIOS OF SUCCESS 
REAL-TIME 
RE-ENGINEER  
RE-PURPOSE 
RESULTS-DRIVEN  
RIGHT-SIZE 
RISK-AVERSE 
ROADMAP  
ROBUST 
ROLL OUT  
SAME PAGE 
SAME-TIMING 
SCALABLE  
STAKEHOLDERS 
STICKY  
STRATEGIC PARTNERSHIP 
SUNSETTING 
SUSTAINABLE  
SWOT  
TEAM BUILDING 
TOUCH BASE 
TURN THE PAGE 
USER-CENTRIC 
VALUE ADDED 
VERSIONING 
WIGGLE-ROOM 
WIN-WIN SITUATION 
WORK-AROUND 
WOW FACTOR 


